    DARINe SAEED
	Personal info

	
	Darine saeed

Current location    Hammana

Tel:+961 3 509415
Email: Darina162@gmail.com

	Experience

	
	February 2016 till present

Proshine Auto-Spa/Proshine Home Spa 
Marketing and Business Development Manager 
Automotive detailing experts / Upholstery Cleaning and Protection
· Develop strategies and tactics to get the word out about our company and drive qualified traffic to our front door
· Deploy successful marketing campaigns and own their implementation from idea to execution
· Be in charge of marketing budget and allocate/invest funds wisely

· Measure and report performance of marketing campaigns, gain insight and assess against goals
· Responsible of organic and paid acquisition channels – content creation,  pay per click campaigns, and social media management

· Getting Sales leads

· Meeting with big automotive companies for selling our services.
May 2016 – till September 2017
Owner at BIDMARKA website www.bidmarka.com
Business Managment

· Bidmarka website is an online auction website for luxury brands
· Responsible of managing the website from all its aspect.

· Also managing its social media network 

· Building the weekly and monthly marketing activities.

· Current registered users on the website are 400
· Currently the Website is on Hold
(April 2009 till December 2015 – M.O Gandour and Sons S.A.L.

Trade Marketing Analyst    (August 2014- Dec 2015)

· Reports and provides information according to the required frequency (tables, trends, charts, basic conclusions, etc..) related to sales fundamentals measures by area by channel and when required to the level of the salesman and the customer

· Tracks and reconciles the trade marketing budget.

Coordinates and tracks execution of the various elements for the readiness of the initiatives and  trade programs
Issues weekly sales business review for the CEO and alert the mnagment incase the sales team is away from achieving their targets.
      Business Development Regional  (Gandour group,Lebanon,Egypt,KSA(Jan12–July14) 
· Manage the export services team in country of location.
         Maintain close coordination with export services teams across the group to ensure that accurate and timely information is communicated to the export clients.
           Issue monthly update report on non-active items per market and coordinate closely with the Business Development Manager and CCO.
           Attend to new business inquiries on booking markets.
           Handle all booking market clients under the supervision of CCO.
           Consolidate orders and issue a summary versus he forecast for the Business Development Manager and CCO to take necessary action.

           Coordinate with Export services to obtain the ETD to advise Business Development Manager/Clients.
           Conduct cost model runs to test the positioning of new items to be introduced per market as requested by the CCO & Business Development Managers.
           Prepare commercialization logistic plan for new items based on the CCO request & the Business Development Manager.
           Coordinate closely with all the Business Development Managers and Sales Departments at affiliates to consolidate new item requirements.
           Coordinate closely with the Business Development Managers and Export Logistics to provide samples to clients on time.
           Maintain close contact with Regional Category Managers to keep update on new items being developed to ensure commercialization preparations are made with all Business Development Managers.
           Responsible for circulating and collecting the client satisfaction survey.
           Issue monthly reports to monitor the reorders of all newly commercialized items in all export markets.
           Responsible to seek efficient means of shipping so as to reduce the cost of freight per shipping case.
Monitor receivables & issue alerts to Business Development Manager & CCO
 Head of Gandour  Export Services  (Lebanon)   (May 2009 – Dec 2011)
(July 2008 – April 2009 – AZ Corporation International S.A.L. (Offshore)

   Export  Services Coordinator  
 (June 2007 till March 2008 – MODERN AGRO PHARMACEUTICALS Est.   
Shipping Coordinator / Import and export logistics.


	education

	
	2003–Feb 2007        Haigazian University 
            Beirut , Lebanon 

                   B.A., Business Administration 

1990 - 2003          SAINT ANTHONY’S COLLEGE          Hammana, Lebanon

      Baccalaureate Certificate of Life Science.


	Computer Skills & Languages

· Microsoft: Word, Excel, PowerPoint, Outlook Express.
· JD EDWARDS and SQL
                                      Exceptional knowledge in the Internet, its applications and usage

· Arabic and English ( All fluently Spoken & written )

	Refernce upon request


